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FUNERAL HOME CPAS TESTIFY:   “TO BALANCE BOOKS, HUDSON & 
HUDSON ACQUIRE RARE FUNDING BEYOND GOVERNMENT STIM ...”

----------------------------------------------- 
ACQUISITION NEWS 

First of  all-- our hearts go out to all the 
owners and workers in the death care and 
health care services industries. They are a  
powerhouse in our nation’s frontline. 
Incredible sacrifices have truly been made to 
handle our dearly fallen.  

The pandemic has changed everything-- 
massive outlays for worker protection, 
curtailed services, more cremation burials, 
and broken supply chains. Worries abound 
about shifting penalty rules and non-
forgivable loans. This newsletter indeed has 
been written to answer the call to meet 
financial pressures on the Funeral Home 
sector primarily. Accessing rare funding 
sources with the lowest negotiated rates is 
how business avoids being its own grim 
statistic. 
JOHN LEE HUDSON PREVENT 
PREDATORY LENDING 
With a combination of  expert advice to 
access funds and navigate confusing lending 
contracts for their clients, John Lee Hudson , 
as expert consultants, have long been known 
to substantially help businesses thrive, 
especially in critical times. 

Economic experts agree that the cure to 
bankruptcy and emergency sell-offs during 
recession/depression is speedy access to 
funds, wise debt restructuring, and the lowest 
of  interest rates beyond what the Feds 
promise.  

However, during this massive rush to access 
funds to keep business afloat, there “are 
strings attached to the loan forgiveness aspect, 
leading to the possibility that some businesses 
will take out large loans that aren’t forgiven 
later, leaving them in debt. I have a PhD in 
economics and I think this is a headache,” 
warns chief  economist Adam  Ozimek.  

HUDSON LENDERS GRANT MAJOR 
RATE DROPS & TIMELY FUNDING  
	 It’s hardly a secret that current 
demand for funds for debt restructuring, 
acquisition and refinancing is overwhelming.  

Many Funeral Homes and Health Care 
Facilities worry about survival despite SBA 
promises. Major lending institutions have 
proven they can’t meet the demands of  this 
national crisis. Applications are too 
numerous and even old customers find 
themselves at the end of  the line. Or  
applications are denied due to a technicality.  

For more than a quarter of  a century John 
Lee Hudson and Associates have provided a 
much needed conduit to small business 
owners in times of  crisis, be it now during 
this horrible pandemic, or as they did after 
9-11 and during the 2008 recession. 

By using its unique access to reliable capital 
sources, Hudson’s team not only gets speedy 
responses from lenders but saves clients on 
average 150$K for every 1 million 
borrowed, for every 1% it saves clients in 
interest rates.  
$ PREPARATION = SURVIVAL 
It doesn’t take the Harvard Business Journal 
and the famous Bain Report to remind us 
that: “Among the companies that stagnated 
in the aftermath of  the Great Recession, 
few made contingency plans or thought 
through alternative scenarios.” They went 
into “survival mode, making deep cuts and 
reacted defensively.”  
Companies that survived recessions in the 
past prepared through smart borrowing, de-
leveraging and listening to economic experts 
adept in crisis financing. 

	

CPAs AND HUDSON SEE EYE- TO-
EYE 
CPA’s and Funeral Home business 
managers have a hard enough job with 
the day-to-day. Hudson’s unique contacts 
and uncanny financial wisdom can ease 
accounting pain and ensure long-term 
business success.  

John Lee Hudson guide their clients be- 
yond survival so they can be the few that  
“outperform... competitors by at least 
10% in sales and profit growth...” once 
the recession is over.  

Yes, again, that’s the ole boys at Harvard 
speaking. But Hudson walks the talk. For 
decades they have accessed the inner 
sanctum of  financiers to relieve money 
anxiety for overwhelmed funeral home 
owners.  
HUDSON ADDS 2-3% SAVINGS 
BEYOND “STIMULUS” FUNDS  
As not all government stimulus funding is 
forgivable, JL Hudson guides its clients to 
the wisest terms. For every 1 million$ 
borrowed, 150K$ is saved   
for every negotiated 1% drop in interest 
rate.  A wise hedge? With a quarter 
century of  Wall Street knowledge (shh!) 
John Lee Hudson is here to share. The 
goal: acquire capital at unadvertised  
rates and legally bypass lender and 
government entanglements.  

Feel free to reach out to their office below 
for immediate insight: 
1-(858) 754-8703 
acquiremoney.ez@gmail.com 
hudsonandhudson.org

By Stanley Morgan, Reporter
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